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WELCOME TO THE WORTHINGTON

HOME BUYING GUIDE

The Worthington Difference

Taking the first steps toward finding and purchasing your dream home is an exciting and significant moment in life. At
Worthington Realty, we understand that this decision represents not just a transaction, but the beginning of a new chapter filled
with possibilities and opportunities. Our Home Buying Guide has been thoughtfully crafted to serve as your trusted companion
throughout this process. Whether you're a first-time homebuyer or a seasoned pro, our guide is designed to provide you with
valuable insights, expert advice, and practical tips to make your home buying experience as smooth and informed as possible.
We're committed to helping you find the perfect place to call home, and we're thrilled to be a part of your real estate journey.

At Worthington Realty, we hold an unwavering commitment to earning your trust. We firmly believe that the foundation of trust is
built upon our core values of honesty and integrity. We believe it is only through consistently embodying our values that we can
genuinely earn the trust and confidence of each and every client. Our dedication to being Worthy of your trust is at the heart of
everything we do. You can always rely on Worthington Realty as your partner in all your real estate endeavors.

www.WorthingtonRealty.com




As you begin, it's essential to take a step back and consider what you're looking for in a home. This process is more than just
a transaction; it's about finding a place that matches your lifestyle and fulfills your aspirations. At Worthington Realty, we're
committed to making this journey as smooth and fulfilling as possible.

The first step is to define your home buying needs. This involves considering various aspects like the location you prefer, the
type of property that suits your lifestyle — be it a single-family home, a condo, or a townhouse. The size and layout of the
property are just as important, as they directly impact your comfort and daily life. Budget is another critical factor. It's not just
about the purchase price, but also the ongoing costs such as maintenance, which need to be factored into your financial
planning.

Once you've outlined your needs, the next step is to set your goals. What is your ideal timeline for making this purchase? Are
you looking for a starter home or a long-term residence? Understanding your long-term investment goals and considering

the potential resale value of the property are crucial. These goals could include building equity, paying off the mortgage, or

even generating rental income if the property is an investment.

This is where Worthington Realty steps in to assist. Our experienced professionals are dedicated to understanding your
unigue situation and guiding you to properties that match your vision.
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Understanding your budget and financing options is vital in the home buying process. At Worthington Realty, we are committed to

guiding you through these steps:

1. Establishing Your Budget: First, assess your financial
landscape, including income, savings, and any existing debts.
This helps in setting a practical budget. The size of your down
payment is key, with larger down payments often leading to
more favorable financing terms. Also, account for additional
home-buying costs like closing fees,

property taxes,

homeowner's insurance, and ongoing maintenance.

2. Exploring Financing Options: Our expertise extends to
connecting you with seasoned mortgage professionals who can
guide you through various financing avenues. This includes
understanding different types of mortgages (like fixed-rate and
adjustable-rate), the importance of mortgage pre-approval,
eligibility for down payment assistance programs, and how
interest rates may influence your monthly payments.

3. Making Informed Decisions: With a clear understanding of
your budget and financing, you're ready to effectively evaluate
properties within your budget and confidently negotiate. This
knowledge not only helps in selecting the right home but also in
making financially sound decisions, ensuring your purchase is
both a comfortable fit and a wise investment.

At Worthington Realty, we emphasize responsible financial
decision-making in your home buying process. Understanding
that a home purchase is a major financial commitment, we guide
you through budgeting effectively and planning for future
financial stability. Our goal is to help you achieve your dream of
homeownership in a way that aligns with your overall financial
well-being, ensuring long-term success and peace of mind.

www.WorthingtonRealty.com




MORTGAGE

PRE-APPROVAL PROCESS

What is a Mortgage Pre-Approval?

A mortgage pre-approval is a preliminary assessment by a
lender that determines the maximum amount you can borrow
for a home loan. It involves a thorough review of your financial
information, credit history, and employment details. The pre-
approval process typically results in a pre-approval letter, which
is a valuable document when making an offer on a property.

Benefits of a Mortgage Pre-Approval

e -Establishes your budget range, focusing your home search.

e Gives a competitive edge in bidding scenarios, as sellers
prefer pre-approved buyers.

e Speeds up the closing process with pre-reviewed
documentation.

e Builds seller confidence in your financial readiness to
purchase.

The Mortgage Pre-Approval Process
e Completing an application with details about your finances
and employment.

e Undergoing a credit check to evaluate your credit score.

e Submitting necessary documents like pay stubs and tax
returns.

e |ender review of your financial capability.

e Receiving a pre-approval letter with loan amount and terms
if approved.

Once you have your pre-approval letter, you can confidently
start your home search. It's a valuable tool for real estate agents
and sellers, demonstrating your commitment and financial
readiness to purchase a property.

At Worthington Realty, we're dedicated to helping you navigate
the mortgage pre-approval process successfully. We believe
that being well-prepared is the key to a smooth home buying
experience, and securing a pre-approval is a significant step in
that direction.

www.WorthingtonRealty.com




CHOOSING A

WORTHY AGENT

Selecting the right real estate agent is vital for a smooth and successful home buying experience. Your agent, an expert in the
local market, will guide you through every phase - from searching for properties and scheduling viewings to negotiating prices
and managing paperwork. At Worthington Realty, we're committed to helping you find an agent who not only aligns with your

goals but also enhances your home buying experience.

Define Your Priorities: \What qualities are you looking for in an agent? Consider their experience, negotiation skills, and

knowledge of the local market.
Seek Recommendations: Gather insights from friends, family, and online reviews to evaluate an agent's reputation and

track record.

Interview Candidates: Meet with potential agents to assess their communication style, experience, and approach. This
step is crucial to see if they align with your expectations.

Trust Your Instincts: Ultimately, choose an agent who you feel understands your needs and vision. A good rapport and

trust are essential in this partnership.
At Worthington Realty, our dedication goes beyond just matching you with an agent; we strive to ensure that your entire home

buying experience is efficient, enjoyable, and aligned with your unique goals. Our team is here to support and guide you every

step of the way in helping you find the perfect home.

www.WorthingtonRealty.com




THE
HOME SEARCH

Defining Your Property Preferences

In Southwest Florida, discovering your dream home begins with identifying your ideal
living scenario. Be it a waterfront haven, a home with a golf course view, or a centrally
located condo, understanding these preferences is crucial. At Worthington Realty, we
focus on finding a residence that resonates with your lifestyle and aspirations, ensuring
your new home in Southwest Florida isn't just a space, but a source of daily inspiration.

Conducting Effective Property Searches

Your property search is a blend of strategic planning and exploring. It starts with a well-
thought-out budget that covers purchase and ongoing costs. While online listings are a
good start, experiencing properties through visits or virtual tours is invaluable. Our
expert real estate agents enhance your search with their deep knowledge of the local
market, guiding you to both listed and off-market properties. Utilizing property alerts
keeps you immediately informed of suitable new listings, ensuring you don't miss out on
potential matches.

Open Houses & Private Showings

e Open Houses offer a chance to experience the property’s ambiance and get
immediate answers to your questions. With flexible timing, open houses are a
convenient way to explore potential homes without the commitment of a private
appointment.

e Private Showings provide an in-depth look at properties that have piqued your
interest. Tailored to your schedule and preferences, private showings allow for a
thorough evaluation and personalized experience, with focused attention from your
agent.

At Worthington Realty, our goal is to ensure your home search is as seamless and
enjoyable as possible. We guide you from defining your dream home's characteristics
to the dynamic experiences of open houses and detailed private showings. Our team is
dedicated to guiding you through each aspect of your home search, ensuring a
comfortable and successful experience. Let us assist you in making your dream home
a reality.
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Making a strong offer is about finding the right balance between
your budget and the property's value. Our experts will help you
strike that balance, ensuring your offer reflects your
commitment and remains competitive. We'll guide you through
pricing, contingencies, and timelines, helping you make a
compelling proposition.

Negotiation is a collaborative process that requires finesse and
strategy. Our experienced negotiators will represent your
interests while maintaining open lines of communication with
sellers. We aim for win-win outcomes, ensuring your voice is
heard throughout the negotiation process. Our goal is to secure
favorable terms, ensuring you move forward with confidence.

The earnest money deposit is a symbol of your serious intent to
purchase the property. We'll guide you in determining an
appropriate deposit amount, safeguarding your interests while
respecting the seller's expectations. Your earnest money
deposit will be held in escrow until closing, demonstrating your
commitment to a smooth and successful transaction.
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HOME

INSPECTIONS

Home inspections are a crucial step in the homebuying process. They

allow you to gain a comprehensive understanding of a property's
condition and identify any potential issues. Our team will help you
schedule a thorough inspection by a qualified professional. This step
ensures that you make an informed decision and helps uncover any
hidden concerns that may affect your investment.

Once the inspection is complete, you'll receive a detailed report
outlining its findings. While these reports can be complex, our experts
will break them down for you, making it easier to make sense of the
key points. We'll help you understand which issues are minor and
which may require attention. This clarity empowers you to decide on
the best course of action moving forward.

In addition to inspections, there may be other due diligence steps
specific to your property or location. These can include checking for
necessary permits, reviewing neighborhood regulations, or assessing
potential environmental concerns. Our team will guide you through
these additional steps, ensuring that no stone is left unturned as you
move closer to finalizing your purchase.

www.WorthingtonRealty.com




The closing process is the definitive step in finalizing your home purchase with Worthington Realty, where you officially become the
homeowner. Understanding what to expect can help ensure a seamless transition.

Key Aspects of the Closing Process

¢ Reviewing the Closing Disclosure: Prior to the closing day, you'll receive a Closing Disclosure. This important document details
your loan terms, monthly payments, and itemizes the closing costs. Review it carefully to ensure all terms align with your
agreement.

¢ Understanding Fees and Documents: The closing involves several fees and critical documents. Fees typically include loan
origination, title insurance, appraisal fees, and escrow costs. Essential documents to be signed include the mortgage note, defining
your repayment commitment, and the deed of trust, securing the mortgage note.

o Title Search and Insurance: A title search checks for any outstanding issues with the property's title, such as liens. Title
insurance protects both you and the lender against future title disputes.

¢ Finalizing the Transaction: On closing day, after signing all necessary paperwork and paying closing costs (usually via wire
transfer or cashier’s check), the transaction is completed. This is when you receive the keys to your new home.

At Worthington Realty, we guide you through each aspect of the closing process. We'll assist in making sense of the paperwork,
preparing for associated costs, and addressing any of your questions. Our goal is to make your closing experience transparent and

stress-free, ensuring a smooth transition to your new home.

www.WorthingtonRealty.com




TIPS FOR

MOVING DAY

Create a Moving Checklist: Start early by making a detailed checklist of tasks and deadlines. This will help you stay
organized throughout the moving process.

Purge and Declutter: Before packing, go through your belongings and decide what to keep, donate, or discard. This
reduces the number of items you need to move and helps you start fresh.

Hire Professional Movers: Consider hiring professional movers to handle the heavy lifting. They can streamline the
process and save you time and energy.

Pack Strategically: Pack room by room and label boxes clearly. Keep essential items, like important documents and
medications, easily accessible.

Change of Address: Update your address with the post office, banks, utilities, and any other relevant institutions well in
advance of your move.

Utilities and Services: Ensure that utilities like water, electricity, and internet are set up in your new home before moving
in. This prevents any unexpected disruptions.

Explore Your New Neighborhood: Take time to explore your new neighborhood, find local amenities, and introduce
yourself to neighbors. Building a sense of community can ease the transition.

Home Security: Prioritize home security by changing locks, installing new security measures if needed, and familiarizing
yourself with your home's safety features.

Unpacking Strategy: Unpack strategically, starting with essential items and gradually moving on to less crucial
belongings. This prevents overwhelming clutter.

Personalize Your Space: Make your new house feel like home by adding personal touches such as artwork, family

photos, and familiar decorations.

www.WorthingtonRealty.com




FREQUENTLY ASKED

OQUESTIONS

e How does the offer process work?
o The offer process typically involves your real estate agent presenting your offer to the seller's agent. This includes the price
you're willing to pay and any conditions or contingencies you want to include.
¢ What contingencies should be included in the offer?
o Common contingencies include home inspections, financing, and appraisal. These protect you by allowing you to back out of
the deal without penalty if certain conditions aren't met.
e How much earnest money is required?
o Earnest money is a deposit showing your commitment to the purchase, typically ranging from 1% to 3% of the home's
purchase price. It's held in an escrow account until closing.
¢ What should | check during a property inspection?
o Focus on the property's overall condition, including the roof, foundation, plumbing, electrical systems, heating and cooling
systems, and signs of pests or water damage.
e What do we do at closing?
o At closing, you'll sign all the legal documents, pay the closing costs and down payment, and receive the keys to your new
home. Your agent will guide you through this process.
e How much should I budget for closing costs?
o Closing costs typically range from 2% to 5% of the loan amount. These costs cover various fees, taxes, and lender charges.
e What should | know about the neighborhood?
o Research the neighborhood's safety, local amenities, schools, and its proximity to your workplace or public transportation.
¢ Should Il get a home inspection?
o Yes, a home inspection is crucial to identify any potential issues with the house that could be costly to repair.
¢ How do | know if the property is priced fairly?
o Your real estate agent will provide a comparative market analysis (CMA), which compares the property with similar homes in
the area to ensure you're paying a fair price.
o What happens if the appraisal comes in low?
o |If the appraisal is lower than the offer, you can renegotiate the price with the seller, pay the difference, or in some cases,

cancel the contract if it's a contingency.
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HOMEBUYING

GLOSSARY

Adjustable-rate Mortgage (ARM): A mortgage loan with an interest rate that periodically adjusts based on a specific index, which
typically leads to fluctuating payments.

Amortization: The process of spreading out a loan into a series of fixed payments over time. Each payment covers both interest
and principal, eventually resulting in the full repayment of the loan.

Appraisal: A professional assessment to determine the market value of a property, often conducted by a licensed appraiser.
Appraisals are used by lenders to ensure the property’s value meets or exceeds the loan amount.

Closing: The final step in the real estate transaction process where ownership of the property is legally transferred from seller to
buyer. This process involves signing necessary legal documents and payment of associated fees.

Closing Costs: Expenses over and above the property price during a real estate transaction. These costs may include title
insurance, attorney fees, appraisals, and transfer taxes.

Contingency: A clause in a real estate contract that stipulates certain conditions must be met before the contract is binding.
Common contingencies include home inspections, financing, and appraisal.

Debt-to-Income Ratio (DTI): A measure of a person’s monthly debt payments compared to their monthly gross income. Lenders
use DTl to gauge a borrower's ability to manage monthly payments and repay debts.

Down Payment: The initial upfront portion of the total amount due, usually given in cash at the time of finalizing the transaction.
Down payments are typically a percentage of the overall purchase price.

Earnest Money Deposit (EMD): A deposit made by the buyer to the seller as a demonstration of good faith in a real estate
transaction. This amount is typically held in an escrow account and applied to the down payment at closing.

Equity: The portion of the property value owned outright by the homeowner, calculated by subtracting the remaining mortgage
balance from the property’s current market value.

Escrow: A neutral third-party or entity that holds funds, documents, or property until the specified contractual conditions are met.
FHA Loans: Loans insured by the Federal Housing Administration, designed for lower-income borrowers. They typically require a
lower minimum down payment and lower credit scores than many conventional loans.

Fixed-rate Mortgage: A mortgage with a constant interest rate throughout the entire term, resulting in consistent monthly
payments.

Home Inspection: An examination of a property's condition, usually performed by a qualified inspector, as part of the real estate
transaction process. It helps identify any issues or repairs that may be necessary.

Homeowner's Association (HOA): An organization in a condominium or planned community that sets and enforces rules for the
properties and its residents. HOAs also collect fees used for maintaining common areas.

Loan-to-Value Ratio (LTV): A ratio used by lenders to compare the amount of a mortgage loan to the value of the property. It is
calculated by dividing the mortgage amount by the appraised property value.

Mortgage: A legal agreement in which a bank or creditor lends money at interest in exchange for taking the title of the debtor’s
property, with the condition that the conveyance of title becomes void upon repayment of the debt.

Pre-approval: A lender's estimate of how much the borrower might be eligible to borrow. This is based on a thorough assessment
of the borrower's financial situation and creditworthiness.

Principal: In terms of a loan, the principal is the original sum of money borrowed or still owed on a loan, separate from interest.
Private Mortgage Insurance (PMI): Insurance required by lenders when the down payment is less than 20% of the home's value.
PMI protects the lender if the borrower fails to repay the loan.

Real Estate Agent: A licensed professional who represents buyers or sellers in real estate transactions. They provide guidance,
conduct negotiations, and help manage the transaction process.

Realtor: A real estate professional who is a member of the National Association of Realtors (NAR) and adheres to its strict code of
ethics.

Refinance: The process of obtaining a new mortgage, usually with more favorable terms, to replace an existing mortgage.

Title: A legal document evidencing a person’s legal right to possession and ownership of a property.

Underwriting: The process by which a lender evaluates the risk of lending money to a borrower, involving a review of the borrower’s
creditworthiness, the property value, and other factors.
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GET IN TOUCH

8880 Gladiolus Drive, #102
Fort Myers, FLL 33908

() info@WorthingtonRealty.com

239.437.3334




